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Forum

Be Informed.
Be Engaged.
Be Here!

Thursday, September 21

2017
Why Attend?
1. L earn from some
of the best to make
your business better, be more
knowledgeable in working with
your clients, protecting their assets and
understanding the current financial trends.

Wellshire Event Center
3333 S. Colorado Blvd.
Denver, CO

2. N
 etwork with fellow members and partners to build
new relationships and find new resources for support,
when you need it.
3. E
 ngage with your peers through our afternoon social time and talk
with partners about products and services.

THANK YOU TO OUR PARTNERS
DIAMOND PARTNERS
LETTER
FROM THE
PRESIDENT
You’re invited to join us for
FPA of Colorado’s largest
annual event! This year,
we’ve changed it from
“Symposium” to make it a
shorter day that also allows
for more one on one idea
sharing and networking.
We’ve worked hard this year
to seek out highly desired
topics with (and some
without) CE, additional social
time to have more fun, and
the ability to have a greater
experience, overall. We hope
you will visit our partner’s
tables to get ideas for new
products or services that can
also help you build a more
successful practice.
I love our annual event
because it gives me a
chance to meet with all of
you, learn some great new
information, and plan for
the future.

Advyzon: John Mackowiak – 303.586.3177
Advyzon is an intuitive, cloud-based platform
that combines portfolio management, flexible
performance reporting and client portals, client relationship
management (CRM), planning, and business intelligence.
Designed with a focus on ease of use and user experience,
Advyzon partners with investment advisors to help grow
their businesses efficiently and profitably. We are a team of
entrepreneurs with decades of experience serving financial
advisors. Continuous innovation and providing superior value
and support to our clients are the principles Advyzon was
founded on. Visit www.advyzon.com to learn more.
CollegeInvest: Jon Pagnozzi – 303.376.8855
CollegeInvest is committed exclusively to
helping families save for college by offering
Colorado’s only tax advantaged 529 College Savings Program
as well as scholarships, expert information, simple online planning
tools and Continuing Education classes for financial professionals.
Fairway Independent Mortgage Corporation – The Rueth Team
Peter Rueth – 303.214.6393
Backed by in house processing, underwriting,
and funding at Fairway Independent Mortgage,
allows the Rueth Team to offer an expansive
portfolio of loan products. The Rueth Team is able to focus
on a level of client care that sets the standard for a superior
mortgage experience.

PLATINUM PARTNERS

Enjoy Forum!

Wendi Strom, CFP®
2017 FPA of Colorado
President
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FORUM PARTNERS
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SCHEDULE AT A GLANCE:
8:00 AM

Check-in/Breakfast/Networking

8:30 – 9:50 AM	
Welcome and Keynote – IRA Planning for Baby Boomers
Jeff Levine, Ed Slott & Co.
10:00 – 10:50 AM BREAKOUTS
Ü

dvanced Roth Planning; How to Squeeze More Juice Out of the Tax Lemon
A
Jeff Levine, Ed Slott & Co

Ü

yber Security: It’s 10PM, Do You Know Where YOUR Data Is?
C
Herb Miner, Complete Technology Solutions, LLC

Ü

hanging The Approach To College Funding Advice
C
Joe Messinger, CFP®, ChFC®, CLU®, Capstone Wealth Partners, LTD

11:00 – 11:50 AM BREAKOUTS
Ü S
elling for the Non-Sales Professional, Beverly Flaxington, The Collaborative
Ü I
mproving Client Relationships by Protecting Clients Assets and Avoiding
Sources of Lawsuits, Tarra Balcom, Markel Specialty Commercial
Ü D
e-Mystifying Financial Aid, Joe Messinger, CFP®, ChFC®, CLU®,
Capstone Wealth Partners, LTD
12:00 – 12:50 PM LUNCH (Tribute to Past Chapter Leaders & Round Table Discussions, No CE)
1:00 – 1:50 PM

 EYNOTE – Understanding Other People
K
Beverly Flaxington, The Collaborative

2:00 – 2:50 PM BREAKOUTS
	
Ü E
conomic Update
Strider L. Elass, First Trust
Ü S
uccessful Successions Panel Discussion:
Thinking About a Buy/Sell Arrangement? (No CE)
Ü I
ntroducing the New ABLE Accounts
CollegeInvest
3:00 – 4:00 PM SOCIAL – Join us for Ice Cream, Putt-Putt and more!
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KEYNOTE SPEAKER HIGHLIGHTS
IRA Planning for Baby Boomers
Jeff Levine, Ed Slott & Co
Americans currently hold
roughly $25 trillion in retirement
assets. As such, a sound
understanding of the rules
surrounding these accounts is
an absolute must for any serious
practitioner. Those who understand the ins and
outs of IRA planning are poised to benefit from
the wave of Baby Boomers that are, or soon
will be, tapping into their retirement assets.
Conversely, those without such knowledge
risk losing relevance or, worse, making the
costly and irrevocable mistakes that can derail
clients’ plans.
Learning objectives:

Understanding Other People:
The Five Secrets to Deepening
Communication with Advisory Clients
Beverly Flaxington, The Collaborative
Financial Advisors and Planners
may have excellent technical
skills and may do outstanding
work for their clients but often it
is the communication processes,
in meetings and throughout the
year that deepens retention and referrals. This
session will provide insight into what makes
clients “tick” and how they process information.
We will explore what clients want from their
advisor/planner and what they most likely are
not getting now. This action-oriented session
will include:

§§ Explore the surprisingly complex world
of required minimum distributions and
learn firsthand the mistakes many
practitioners make.

1.	
The important components of every
communication exchange.

§§ Gain an understanding of post-death
payout rules.

3.	
How to set up a communication “system”
for different audiences.

§§ Analyze planning strategies beneficiaries can
use to make the most of their inheritance.

4.	
Why behavioral style matters so much in
identifying the ideal client.

2.	
How to “read people” and modify for
greater understanding.

5.	
How communication difficulties are at
the root of so many difficult exchanges
with clients.
Learning objectives:
§§ Reveal the secrets of communication most
people do not understand.
§§ Provide clear guidelines for using
communication to deepen relationship
and retention.
§§ Outline action steps advisors can take for
their own business.
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BREAKOUT SESSION INFO
10:00 – 10:50AM Breakouts

Cyber Security: It’s 10PM, Do
You Know Where YOUR Data Is?
Herb Miner, Complete Technology Solutions, LLC

Advanced Roth Planning; How to Squeeze
More Juice Out of the Tax Lemon
Jeff Levine, Ed Slott & Co
A core concept of tax planning
is to pay taxes at the lowest
rates. But what will your clients’
tax rates be when they need
to access their retirement
funds? That unknown is a
major risk for many retirees, but it’s a risk that a
Roth IRA conversion can help to reduce and/
or eliminate. In this session attendees will gain
an understanding of critical Roth conversion/
recharacterization/reconversion rules, as well
as some of the advanced conversion strategies
that practitioners can use to help clients
transition as much money as possible from taxdeferred accounts to tax-free accounts at the
lowest cost.
Learning objectives:
§§ Gain an understanding of the core rules
governing Roth IRA conversions and
recharacterizations.
§§ Learn how to analyze the merits of a Roth
conversion in the “real world.”
§§ Develop an understanding of advanced
Roth IRA conversion techniques.

This session will discuss the current
cyber threat landscape and the
new wars that are being fought
over YOUR digital assets. Is your
client’s data already for sale on
the Dark Web?
Learning objectives:
§§ Describe the current cyber security issues
businesses face today.
§§ Discuss why the financial industry is a target
of hackers and extortionists.
§§ Recommend ways to protect your business
and client data.
Changing The Approach
To College Funding Advice
Joe Messinger, CFP®, ChFC®, CLU®
Partner & Director of College Planning,
Capstone Wealth Partners, LTD
The number 1 financial concern
for Gen X parents is how to
pay for college. College costs
continue to rise at nearly twice
the rate of inflation. As a result,
our national student loan debt has grown from
$240 billion in 2003 to $1.3 trillion as of March
2016—that’s an increase of more than 510
percent in just the last decade. Our role as
financial planners needs to go beyond simply
telling clients to save for the cost of college. The
problem is that advisors have never formally
been taught how to help families pay for college
the right way. Until now: In this powerful sixtyminute session you’ll learn the innovative College
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BREAKOUT SESSION INFO
Pre-Approval™ process that alleviates the stress
& anxiety of paying for college. Together, we can
end the student loan crisis one family at a time.

Improving Client Relationships by Protecting
Clients Assets and Avoiding Sources of Lawsuits
Tarra Balcom, Markel Specialty Commercial

Learning objectives:

Improving your clients assets
does not have to be tricky if you
understand the FINRA arbitration
statistics and sources of lawsuits.

§§ Discuss the state of the student loan crisis.
§§ Learn a new approach to college funding
that ensures all students graduate with
manageable debt without robbing mom
and dad’s retirement.

Learning objectives:

§§ Learn why financial planners must raise the
bar in college funding advice.

§§ Discuss the FINRA Arbitration statistics.

11:00-11:50 AM Breakouts

§§ Uncover the emerging topics and trends
in financial planning regulations and
requirements.

Selling for the Non-Sales Professional
Beverly Flaxington, The Collaborative
Most financial professionals did
not obtain their CFP® because
they wanted to go into sales as a
profession. In fact, many planners
think of sales as a negative thing,
a process they’d prefer to avoid.
This presentation will introduce
advisors to a new way of thinking about growing
their business. Growth comes from a focused
effort and knowledge of the key steps to take
to implement a strategic and tactical plan. The
workshop will leverage ideas and concepts
outlined in Bev’s bestselling book, The Pocket
Guide to Sales for Financial Advisors.
Learning objectives:
§§ Reveal the secrets of communication most
people do not understand.
§§ Provide clear guidelines for using
communication to deepen relationships
and retention.
§§ Outline action steps advisors can take in
their own businesses.
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§§ Explore the sources of lawsuits and
techniques to improve client relationships.

De-mystifying Financial Aid
Joe Messinger, CFP®, ChFC®, CLU®,
Capstone Wealth Partners, LTD
Help your clients understand
all of the college financial aid
system and the vastly different
financial aid policies of different
institutions. In this session, we
will take an inside look at how to maximize
financial aid, minimize student loans, and
ultimately pay less for college by finding more
free money. Case studies will be presented
on how to uncover a family’s best strategy
to pay for college regardless of income and
assets by combining college selection and
student positioning to get the most financial
aid possible. This presentation will provide
attendees with valuable resources and tools to
help guide families to ensure students graduate
with manageable student loan debt without
robbing mom and dad’s retirement.
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BREAKOUT SESSION INFO
Learning objectives:
§§ Demystify how the Free Application for
Federal Student Aid (FAFSA) determines a
family’s expected family contribution (EFC).
§§ Illuminate the 9 key differences in the FAFSA
vs. CSS Profile for determining financial aid.
§§ Learn how to find schools that award
generous scholarships regardless of income.
2:00 – 2:50 PM Breakouts
Economic Update
Strider L. Elass, Economist, First Trust
This session will give attendees an
economic update to see where
we have been in 2017, where
we are going for 2018 and how
to best help your clients secure
assets in the future.
Learning objectives:
§§ Understand the history of the markets.

Successful Successions Panel Discussion:
Thinking about a buy/sell arrangement?
Panelists TBA
This session will help attendees learn the in’s
and out’s of succession planning through the
lens of buying and selling a practice. What are
the keys to a successful succession? What are
the potential pitfalls to be aware of? Join us
here to learn more!
Introducing the new ABLE Accounts
Speaker: Mike Keglovits, CollegeInvest
ABLE Accounts are going Live!
Learn more about this powerful
planning tool for families with
individuals with disabilities.
These are tax advantaged
savings accounts that allow
assets to be saved in a way that does not
disqualify beneficiaries from Social Security or
Medicaid. Attend this to learn more.

§§ Discuss the 2017 Market Recap.
§§ Explore the growth in 2018 and beyond.
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REGISTRATION

REGISTER BY JULY 31ST
AND SAVE!
Members $199
Non-members $249
Register now at http://cofpa.org/Annual_Forum

HOTEL INFO
Courtyard Denver Cherry Creek for $169.00 USD
per night, single. Marriott hotel is offering a special
group rate. Book your group rate for Financial
Planning Association before August 30th.

COLORADO CHAPTER OFFICE
13611E. 104th Ave., Ste 800, PMB 302, Commerce City, CO 80022
info@cofpa.org
www.cofpa.org
303.450.0515

REGISTER

NOW!

